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How To Successfully Co-Market with PreVeil
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Choose Your Program

Our Co-Marketing Menu

Lead Gen via
Partner Launch Kit PreVeil Webinar CMMC Training Kit

your list and receive st lients with

Proven Partner Campaign

Celebrate hitting 110/110
case study, and promotio

Linkedin Campaign Email Campaign Tell Us Your Ideas

Part of Sales Kit: Linkedin Post templates Part of Sales Kit: Ready-to-send email

sequences for pipeline building.

Select from our menu of proven campaigns

on the next slide or pitch us your idea.

Get Pre-Packaged Resources

Email Promotion Templates

CMMC Level 2: A Practical
Playbook for

(Send 2-3 weeks before)

Defense Contractors

PREVEIL
ot

Your Logo Here

Title Options:
Tie Opton 1: GG L

Description:
om

m Join | |
MG Level 2 compiiance. We'll share timely updates on the stafe of GMNIC,

whatto priorize frst
effcently without overspending.

CMMC in 2026

List of Contracts With CMMC

Primes are pressuring their
supply chains to figure out
CMMC.

40+ contracts include
varying CMMC language

prevciLcomio it of cmme cortracts!

Templates, content, designs, speakers,
MDF (when applicable), and whatever

else you need.

Don’t forget to Register a Deal for any leads you want PreVeil support on.

=

Deploy & Grow

February 4,2026 @ 1:00pm

From Readiness to 110: OTH Solutions
CMMC Success with MainSpring + PreVeil

D) CASE STUDIES €

Insight Assurance Fast-Tracks Path to
110 CMMC Score + C3PAO Authorization

Final Score:

110/110

C3PAO Authorization
Timeline:

On Schedule

Launch your campaign with our
hands-on support


https://www.preveil.com/deal-registration/

Co-Marketing Overview

Co-Marketing Goals

We help you:
e Generate qualified CMMC leads

e Build credibility as a trusted CMMC advisor

e Stay top-of-mind with clients and prospects

e Accelerate revenue growth

We also save you time and money by providing
pre-packaged campaign kits and MDF funds when
available!

PREVEIL
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What It Looks Like

We want to show up in market with you. Whether we align on
one of our pre-packaged campaigns or you invite us to add
value to one of your initiatives is up to you.

This could include:

Joint webinars
Co-branded content
Partner logos on site
Social media promotion
Joint event sponsorship
Bundled offers

Case study collaborations
Email promotion
Co-hosted trainings
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Co-Marketing Tiers

How to know what co-marketing opportunities are available to you today and what you
can gain access to as you grow your partnership with PreVeil!

PREVEIL CONFIDENTIAL & PROPRIETARY
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Co-Marketing Available to ALL Partners

Co-Marketing to Get Started

Partner Launch Kit
o Email, social, and press release templates to
help you announce your partnership with
PreVeil

PreVeil Sales Kit
o Enablement materials to help you build a
CMMC practice with PreVeil
o Email templates to build pipeline within your
existing database
o Social templates to help you build your
industry thought leadership

PREVEIL
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Actively Grow with PreVeil

Lead Gen via PreVeil webinar Kit
o PreVeil regularly hosts webinars. We will
provide a unique registration link and
suggested copy to help promote it
o Forevery1registration you drive we will
provide 2 different leads back post webinar (in
addition to the registrations you drove)

Conference Exhibitor Kit
o Ifyouinclude a PreVeil logo on your new
booth materials we will help pay for it (subject
to MDF fund availability)

CMMC Training Webinar Kit
o Everything you need to host educational

sessions for clients with PreVeil speakers and
content.




Co-Marketing Menu by Tier

01 - Preferred - Registered 02 - Preferred - Proven 03 - Preferred - Premier
e Everything available to all e Everything available to e Everything available to Proven
PreVeil Partners Registered partners partners
e Better Together Kit e Proven Partner designation in e Top priority for inclusion in
e Marketplace Inclusion PreVeil Partner Marketplace PreVeil-hosted webinars
e Eligible to participate in e Proven Partner Campaign Kit e Agreed upon annual MDF
PreVeil-hosted webinars e (Case study eligible commitment

e Higher priority for
PreVeil-hosted webinars with
full lead sharing post webinar

e Co-sponsored booth eligible

Criteria to join tier: Criteria to join tier: Criteria to join tier:
e 1joint customer e 1+110/110s with PreVeil e 5+110/110s with PreVeil
e CMMC expertise & offering e 8+/month capacity
e Preferred CCA/CCP on staff e PreVeil-leading GTM

PREVEIL CONFIDENTIAL & PROPRIETARY
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PreVeil Co-Marketing Menu

How to know what co-marketing opportunities are available to you today and what you
can gain access to as you grow your partnership with PreVeil!

PREVEIL CONFIDENTIAL & PROPRIETARY
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Our Co-Marketing Menu

Social posts and press release templates
to build awareness of our partnership.

Better tell the story of our joint value with a
co-branded 1 pager.

Part of Sales Kit: LinkedIn Post templates
to step up your social media game and
establish CMMC thought leadership.

Promote our event to your list and receive
qualified leads in return.

Co-brand your booth with MDF support
and shared collateral.

Part of Sales Kit: Ready-to-send email
sequences for pipeline building.

CONFIDENTIAL & PROPRIETARY

Host educational sessions for clients with
our speakers and content.

Celebrate hitting 110/110 with a webinar,
case study, and promotion plan.

We want to collaborate with your
marketing team to enhance your
initiatives!




Partner Launch Co-Marketing Kit (for all partners)

PR Newswire  News Products Contact

News in Focus ~ Business & Money Lifestyle & Health  Policy & Public Interest  People & Culture

SelfAudit Al Joins PreVeil Partner Network to
Accelerate CMMC Certification for Defense

Contractors Rhymetec
el 05 102 fol
1m - Edited - ®

CMMC is redefining what it takes to compete in the
defense industrial base.

Everything you need to announce your
PreVeil partnership and make a strong first
impression with your network.

What'’s Included:
e Pressrelease template
e Social media templates
e Partner page content for your
website
Email announcement template
Logo usage guidelines

That's why we've partnered with PreVeil.

Together, we deliver a compliant-by-design
collaboration environment aligned to a structured, end-
to-end CMMC readiness program, so defense
contractors can maintain contract eligibility, accelerate
certification, and scale without disruption.

Organizations don't slow down to become compliant,
they move forward because they are.

Read the announcement: https://Inkd.in/ekXcj3e3

Best for:
e New partners ready to go to market

e Partners expanding their CMMC Egzvn;ztrf,f;ed
practl.ce _ . s with PREVEIL
e Creating immediate visibility o
> Rhymetec

CONFIDENTIAL & PROPRIETARY

R Roeing IT Solutions

« New addition to our MSP security stack!

We're proud to announce our new partnership as an official PreVeil Preferred
Partner (the first in Indiana), expanding our ability to deliver CMMC-ready,

enterprise-grade encryption for defense contractors and regulated organizations.
This is a game-changer!

With this partnership, we can guide clients through the full CMMC certification
process, aligning technology to NIST 800-171 controls, policies, and procedures to

support a perfect 110/110 assessment score when properly implemented.
This combines FedRAMP Moderate-equivalent encryption for email and files with full
deployment and ongoing management by our team making compliance practical,

achievable, and sustainable.

If you're preparing for CMMC or need a clearer path to certification, contact us
today by clicking here: https://bit.ly/4scrP8Z

#CMMC #Cybersecurity #DefenseContractors #Compliance #ManagedServices

REVEIL

PREFERRED
PARTNER


mailto:dmartel@preveil.com

Lead Gen via PreVeil Webinar Co-Marketing Kit (for all partners)

Promote PreVeil's upcoming webinars to
your network and receive qualified leads
from attendees in your region.

Reach out with interest and once we align
on an upcoming webinar we will provide:

Email promotion templates (3-email
sequence)

Linkedln promotional copy

A unique registration page link
(ensures we know what
registrations you drove)

Post event 2:1 lead exchange (if you
drive 10 registrations we will give
you 20 leads, etc.)

Best for:

Partners wanting quick lead gen
Those with engaged email lists or
social followings

Partners looking to expand CMMC
pipeline

FirstCall Federal

+ Follow

n't fail CMMC because they lack t
n't prove their tools are worki

= R
9-®

Make sure to sign up for this webinar our partners at PreVeil are hosting with the
author of NIST 800-171, Ro

@8 MADSecurity

! Sign up here:
https://hubs.la/Q03ZQCYv0

7CMMC ISN'T A CHECKLIST

LEARN THE INTENT BEHIND NIST 800-171
FROM ITS AUTHOR

JANUARY 21 1:00 PM
) 2026 EASTERN TIME
Join the PreVeil Event and learn NIS’

from its author Dr. Ron Ross and pre
Level 2 the right way!

If any of those questions made you pause, this webinar is for you.

Free registration: https://hubs.la/Q044QVFFO

#CMMC #DIB #CUIProtection #GovCon #NIST

==
PREVEIL

UPCOMING FREE

WEBINAR

Dr. Ron Ross breaks
down the CMMC
tech controls that
trip up most
contractors.

Build a defensible, sustainable compliance strategy that star
Gain practical implementation guidance that works in real-w

£ b g " January 21 | 1 PM EST
Learn what CMMC assessors actually evaluate during a Leve

Understand why the 800-171 controls exist, not just how to d

& Access Control

@ Audit & Accountability

@ System & Communications
Protection

( Alluvionic:

Interested in this kit? Email dmartel@preveil.com to get started.

Wednesday, March 25th
1PM EST

Dr. Ron Ross
Author of NIST 800-171

CONFIDENTIAL & PROPRIETARY
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Conference Exhibitor

Co-brand your tradeshow or conference
presence with PreVeil and we will support
with MDF, booth materials, and staffing
when possible if requested.

What's Included:

e MDF/budget support for booth
co-branding
PreVeil booth graphics and signage
Co-branded leave-behinds

Best for:
e Partners exhibiting at industry
conferences

Regional or National events
Building in-person presence

Co-Marketing Kit (for all partners)

PREVEIL
=

NIST
Cyebrsecurity |
Framework

IIRADICLx®

Defense-in-D
Cyberthreat ection.
PURPOSE-BUI™ ¥ <MBs

PREVEIL ] JIRADICL
s

¥ Endpoints Prot
¥ \dentities Sect k
¥ Vulnerabilities,

2 ReadinesS, i) .‘ : & + Incident Respon
e foven Resultg "

€ coll e

COmp“anC;gS;at(ljon

g CMmc Level
Backed by P

IIRADICL

NEXT-GEN CYBERSECURITY-AS-A-SERVI

Interested in this kit? Email dmartel@preveil.com to get started.

CONFIDENTIAL & PROPRIETARY
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Email Campaign Co-Marketing Kit (for all partners)

Ready-to-send email templates covering
key CMMC topics, designed to keep you
top-of-mind and generate pipeline
conversations.

What's Included:

e Pre-written email templates
e Subject line variations
e Tips forsuccess

Best for:
e Consistent client/prospect
communication
Nurturing existing relationships
Partners with established email lists
Quick deployment with immediate
impact

Email 1-Day 1

Subject lines to test:
e 57% of contractors are making this CMMC mistake
e Going it alone? Here's what 57% of contractors miss
e The hidden cost of DIY CMMC compliance

Hi X,

During a recent webinar 5 f attendees said they’re going after CMMC compliance alone.
While that's common, it's also the slowest and riskiest path to certification.

Here's why that matters: CMMC is now appearing in active DoD contracts and those without
certification are ineligible to bid.

Our proven compliance approach gives contractors everything they need to be
assessment-ready fast including assessor-validated documentation, expert guidance, and a
track record of perfect 110/110 scores.

You don't have to scramble. Let's make sure you're ready before CMMC is required in a contract
you are bidding on

Sincerely,
X.

CONFIDENTIAL & PROPRIETARY

Email 3 - Day 8

Subject lines to test (or send as reply to previous):
e Cut CMMC documentation work by 80
e How contractors save $100K+ on CMMC compliance
e From zeroto 110/110 in 4 months

In a recent webinar 85% of respondents said detailed documentation and implementation
guidance would be the most valuable CMMC resource.

That's exactly what Compliance Accelerator delivers while cutting CMMC documentation work
by 8 elping defense contractors reach a perfect 110/110 score in just 4 months.

This compliance accelerator includes:
Assessor-validated, assessment-ready documentation (SSP, SOPs, SRM, and templates)
Road to CMMC videos guided by certified C3PAOs
1x1 access to compliance experts (RPs, CCPs, CCAs)
Contractors tell us the Accelerator saved them over $100K in consulting costs while
simplifying their path to compliance.

Would you like a quick overview of how the Accelerator could fit your CMMC efforts?

Best,
X
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Linkedin Campaign Co-Marketing Kit (for all partners)

Ready-to-post social media templates
that establish you as a CMMC authority
and drives engagement.

What's Included:

e Pre-written Linkedln templates
e Relevant resources
e Suggested posting calendar
e Tips forsuccess
Best for:
e Building personal/company brand as

CMMC experts
Partners active on LinkedIn
Staying visible between active
campaigns

e Low-effort, consistent presence

They followed a proven process:

Honest gap assessment (no wishful thinking)

Realistic timeline (9-12 months)

Right partners for specialized needs (PreVeil for email, etc.)
Executive commitment (not just IT project)

Proper documentation from the start

This is the playbook small contractors can actually execute.

This is what the journey of a typical contractor looks like, including decisions, challenges,

solutions, and costs. This is what realistic CMMC success looks like: [How Acme achie

CMMC: A Small Contractor’s Journey to 110/110]
Ready to start your journey? Learn from contractors who've already made it.

#CMMC #SuccessStory #SmallBusiness #CMMCLevel2

Pro Tips (A Couple Best Practices):

Space posts out over time (don't flood feeds)

Tag PreVeil and we will engage with your post to help boost it

Some of these posts are longer form. If you prefer shorter content then edit it down
before posting.

You know your audience, personalize as you see fit

Add local context: "l work with contractors in [region] and this hits home..."

Include anecdotes (anonymized): "Just last month, a client experienced exactly this..."
Adjust tone to match voice

CONFIDENTIAL & PROPRIETARY

The CMMC landscape just shifted and most DoD contractors still don't realize it.

Our friends at PreVeil are tracking real contract solicitations that explicitly require CMMC
compliance. Not theoretical deadlines. Not "coming soon" warnings. Actual contracts that
contractors can't bid on without certification.

Here's what we're seeing:

Multiple solicitations across different agencies
Requirements spanning CMMC Level 1 and Level 2
Contract values ranging from thousands to millions
Deadlines as early as Q2 2025

This isn't a drill anymore. The transition from DFARS 7012 self-attestation to verified CMMC
compliance is happening right now.

The question isn't "when will CMMC matter?"” anymore. It's "are you ready for the
contracts already requiring it?"

If you're pursuing DoD work and haven't started your CMMC journey, you're already behind.
We're here to help you catch up and get ahead.

[Link to tracker: https://www.preveil.com/blog/list-of-cmmc-contracts/

#CMMC #DefenseContracting #Cybersecurity #DoD #Compliance
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CMMC Training Co-Marketing Kit (for all partners)

Email Promotion Templates

We recommend sending at least 3 emails to your clients and prospects. This document outlines

suggested copy and recommendations for when to send communications. c M MC Level 2: A Pra ctical
CMMC Playbook: A Proven Path Playbook fOI’

Email 1: Initial Invitation (Send 2-3 weeks before) to Compliance
H OSt ed u CatIO na | C M M C we b | nars or Subject: You're invited: CMMC Level 2 compliance roadmap for defense cont Defense Co nt ractors
. . a Hi [First Name]
training sessions for your clients and _ , WEBINAR
CMMC assessments are no longer theoretical. They're happening now and cd
p ros pects P reVeI | p rov | d es th es pea ke r’ Level 2 certification are already losing contract opportunities.
CO ntent expe rtise, a nd p rO m Ot i O na I :'fj:,'so\\;ll';il\';vs:liir[i)r:gygzhere to start or how to navigate compliance without brea Your Logo Here

Su p po rt Join [Partner Name] and PreVeil on [Date] at [Time] for [Webinar Title]. We'll
playbook that 50+ small and mid-sized defense contractors have used to sucq
CMMC Level 2 certification

Y o What you'll learn:
What'’s Included: DAVID RUCHMAN JACK O'CONNOR
e The current CMMC landscape and timeline (what's actually required nd ey ACCO“NTE'X:;“E”‘V;EAITLP”EVE‘L B Option 1: CMMC Level 2: A Practical Playbook for SMB Defense Contractors
* Aproven, step-by-step . o - b Option 2: CMMC Playbook: A Proven Path to Compliance
H H : SZ; 12;:2(:;:;;223,; CMMCin 2026 p Option 3: The 50-Company Playbook: How Defense Contractors are Achieving CMMC
e PreVeil subject-matter expert WEDNESDAY | MARCH 25TH 12
= AT 12.00 PM-12:45 PM
° Shde deck Featured speakers: [Speaker e Option 4: CMMC Level 2 Compliance: What Actually Works for Defense Contractors
.. A . . [REGISTER NOW BUTTON] A -
e Email invitation sequence (3 emails) Spocele nked Risotod "l ISR < c ription:
. compliance experts. : no 5 2 3 2 -
® LinkedIn co 0)% Primes are pressuring MC requirements are now appearing in active contracts, and unprepared contractors risk
Best reqards. . . 2 m i - B
i : supply chains to figure out ted by: Defense L Agency, DLA disqualification from future opportunities. Join [Partner Name] and PreVeil for a practical session
L RegISt ratlon page template CMMC tat .curity Maturity Model certifica ON N@vigating CMMC Level 2 compliance. We'll share timely updates on the state of CMMC,
: a long with the proven approach that 50+ defense contractors have used to achieve certification.
° - - g : :
Post-event follow 1Y templates i i on Rebabiittat We will focus on what actually works, what to prioritize first, and how to meet requirements
_ efficiently without overspending.
Best for: 40+ contracts include

varying CMMC language

e Partners wanting to position as
CMMC thought leaders

e Prospect education and pipeline
building

preveil.com/blog/list-of-cmmc-contracts/

O CONFIDENTIAL & PROPRIETARY
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Better Together Co-Marketing Kit (for Preferred Partners)

Would it be beneficial to have a piece of
content clearly outlining the value of YOU +
PreVeil looks like for clients?

Reach out with interest and once we can
help build a customized 1 pager you can:
e Hostonyour site
e Printand bring to events
e Send to relevant customers

Best for:

e Partners wanting to point to
something to help qualify and
convert new customer opportunities

e Partners wanting to streamline the
process of bringing PreVeil into the
fold

IIRADICL PREVEIL

NEXT-GEN CYBERSECURITY-AS-A-SERVICE ©

i cvee | PREVEIL

Smarter Contracts. Better Outcomes. 75%
Your Complete CMMC Level 2 Solution
Technology + Expertise End-To-End

<lhr
PREVEIL
DEPLOYMENT

Complete Cyber Defense for the Defense Industrial Base

Savings vs.
CC High

Together, PreVeil and RADICL close the gap between what encryption protects
and what monitoring detects, giving you defense in depth that

satisfies assessors and stops adversaries. 3 ationalize Compliance
t h MMC

Defense contractors face a simple reality:

What You Get

JSS] PREVELL
g
Defense in Depth for CUI and Sensitive Workflows:

== si-PrEvEL %, §

Proven Compliance B
Made for the DIB »

arfy C

and in transit

Thousande of defense contractors trust PreVeil

&15I's compliance solutions, validated in dozens of
MMC Defense

must meet strict cybersecurity requirements to stay € 4 _ 5) Compllance &

. e " .
mmm& Mmeum.pwvf-gyou Remediation Support

PreVeil protects your CUL ISI makes sure your entire
is secure,

endpoint comprom
cannot stop. R

ISI + PREVEIL: THE COMPLETE SOLUTION

mall " wtrac v ] Stronger Together
:d Contractors A Proven Solution

f | PreVe: C @

PREVEIL

INTEGRATED COMPLIANCE SECURE COMMUNICATIONS PLATFORM

Talk to us today to learn how PreVeil and RADICL can protect your organization, sij

t, and keep you competitive for the contracts that matter r Preveil

assessme

PREVEIL prover

partne:

C Journey? Lifecycle Man

— we'll assess your environment  lifecycles preveilcom

S RADICL [ : e s ety sorcc

(703) 955-9575

Interested in this kit? Email dmartel@preveil.com to get started.

CONFIDENTIAL & PROPRIETARY
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Proven Partner Co-Marketing Kit (for Preferred - Proven Partners)

February 4, 2026 @ 1:00pm

From Readiness to 110: OTH Solutions
CMMC Success with MainSpring + PreVeil

. . . MainSpring, Inc.
A comprehensive celebration campaign Prng

when you achieve CMMC success for you © MSP, MSSP, RPO
or a client, with a goal of positioning you as
an elite, proven CMMC advisor.

© Maryland

< Flip For Details

e LT

Proven Partner badge
Co-created case study
PreVeil-hosted webinar

Alluvioni
110 success promo kit @Omc
Premium positioning in PreVeil's
Partner Marketplace

[ CASE STUDIES /© PARTNERS

How PreVeil Partner Alluvionic Achieved
CMMC—Then Replicated It for Clients

Alluvionic
© Florida
® RPO

© Final Score:

110/110

CMMC Level 2 Certification Score

Best for:
e Partners who have achieved CMMC
success with PreVeil

] Timeline:

6 Months

From internal decision to get certified —
Assessment Ready

Demonstrat]ng e“te status < Flip For Details
Differentiating from competitors _

Building credibility with prospects

Hit 110/1107 Email dmartel@preveil.com to plan your celebration campaign.

Oy CONFIDENTIAL & PROPRIETARY
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Ready to grow your
CMMC practice?

LZEEVEIL Choose a co-marketing
‘ kit from this deck or
bring us your idea.

Dan Martel, Partner Marketing Manager:
< >
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